By Scott Grant
Nelghbor Staff Weiter

Signg of 2 major consumer con-
fidence upturn and big Thankagiving

weekend sales are expected to give -

DeKalb malls a joyous Christmas.

Early reports from key indicator
stores found 21 percent and 18
percent sales increases the Friday
and Saturday after Thanksgiving,
said Wendell Kimbrough, South
DeKalb Mall manager of sales and
marketing. .

“It's a phenomenal lead-in into
one of the best Christmas seasons in
the history of the shopping center,”

. he said. :

The mell expects a 15 percent
Christmas sales incresse over last
year, Kimbrough said,

“It was a very strong, busy sales
weekend (following Thanksgiv-
ing)," sajd Karen Kozemchak, Por-

. Imeter Mall manager of sales and

marketing. *People have been shop-
ping early and have been looking for
the good value.”

Some stores should have double-
digit incresses during Christmas,
gaid Debbie Lowery, Northtake Mall
marketing director. -

“{Mall) traffic and sales have
been up,” Lowery =aid. "We've seen
an upward iremd the past few

months, and we're very optimistie
about the ~hristings season.”’

Int con’rast to the past few yeays,
shoppers are patronizlng  early
Chrigtinas sales, rather than wait
ing for better deals, Ma Lowery
said, - .

Neorthlake fall bas experienced a
little over 2 percent in sales in-
creases for the year and 4 percent to
§ percent increases in Cetober and
Novemnber.

South DeKalb Mall has targeted
the African-Arerican marke! re
cently and sales have incrsased
dramatically, incleding a 14 pereent
rize this year. .

Perimmeter sules have increased 3
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pereent for the yvear and the mall’s

@3 new stores have expsrienced

healthy sales, Ms, Kozemchal sald,

HKimbrough, Ms, Lowery and Ms,
Kozernchak all said greater con
surner confidence and pentup des
mand from leiner times has led to
more sales. Merchants say cus-
torers are happier and more confi-

dent this Christmas, Kimbrough

gaid.
The wvpward gales irend really
climbed in the last monih, Me

Lowery said,

YSeveral tenants have losked
back to the presideniial election
when zales dramatically in-
creased,”’ she said,

Even though sales increases ave
acroa the board at Novthlake kall,
stores with the most sipnificant
yearly gaing should have the most
sucesssful Christynag, she sald,

Danitn  and | other . good-value
clothivg have been especially popu.
lar,

1 don't think the enstomers are

© the impulze buyers they used i ba,”’

she sald. :

““The cusfomer has been irained
o shop sales,” Md, Hozemchalk gaid.
“Department stores are very
promotional right now.” ‘

Jewelry, sppliances, electronies,
clothing and sporiing poods stores
are among expscied bip gellers

iristm

African-Ainerican

during the ‘Ewlidw,

South Delalb Mall is in the
second year of diztributing
Christmoas  catalogs o larpebed
gip codes i
southeast, southweet and northeast
Atlanta, and south Delalb, The mall
s using  televiglon and  vadio
advertisements to atirvact itg
Christrnas market. '

*(The advertising) tieg right in
wilh our strategy and positioning,”
Kisnbroupgh said.

A Black Ssnta Clavg wes a2 great
swecess last year, and the mall wil}
include 2 Mrs. Clave tlds year. .
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OME OF THE EARLIEST OFFICE COMPLENES DEVELOPED AT NORTHLAKE WAS NORTHLAKE OFFICE PARK HORTHLAKE FESTIVAL SHOPPING CENTER 1S ADEVE&@PMEN‘E‘ WHICH OPEMED i 1985 OMN LAVISTA ROAD

Eric Burrman OF The Leasing Office Stands In Froni Of The Complex, Which Wes Developed During The 1970s it Is An Exarmple Of Northlake's Strong Amenity Base, Which Is Ona Reason Develepars Ars Altracted To Ares




